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We support the Commission’s unanimous decision to approve the amendment to the previously-
approved remedial agreement. This amendment ends the remedial agreement early, because its
beneficiary—Attom Data Solutions, LLC (formerly RealtyTrac)—no longer needs to rely on the
agreement and no longer wishes to pay for the data license the agreement provides. Attom is
competing effectively, independently of CoreLogic. We write to highlight this example of the
FTC’s success in monitoring compliance and ensuring that Commission-ordered merger
remedies will be effective.

In 2014, the Commission voted unanimously to order a remedy to address harm resulting from
the acquisition of DataQuick Information Systems, Inc. by CoreLogic, Inc., affecting the market
for national assessor and recorder bulk data.! The remedy required CoreLogic to license bulk
data to Attom pursuant to a Data License Agreement.

Attom discovered that it was missing data that DataQuick had provided to bulk data customers
and licensed from third parties, and CoreLogic failed to provide Attom, Commission staff, or the
Monitor with complete and accurate information regarding the manner in which DataQuick
provided bulk data to customers.? CoreLogic apparently also did not provide all of the support to
Attom that was required by the Order. According to the Commission’s Analysis to Aid Public
Comment, CoreLogic’s actions violated the Order and interfered with its remedial goal of
maintaining competition in the market affected by CoreLogic’s acquisition of DataQuick.>

In 2018, the Commission voted unanimously to modify the Order to enhance three elements of
the remedy: the data delivery period, the service and quality levels, and the technical transfer.*

The modifications succeeded. According to CoreLogic’s Application for Modification of
Confidential Agreement, Attom has become an independent competitor and is now prepared to
end its reliance on CoreLogic earlier than anticipated, suspending ongoing entanglements and
strengthening Attom’s competitive position.

The Commission’s decision today allows Attom to shorten the term of the Data License
Agreement, which Attom deems unnecessary to compete effectively. The agreement also
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contains a contingency plan, eliminating the risk to Attom and the public if Attom’s transition
entirely to another company as its bulk data supplier does not go fully as planned.

In short, due to the efforts of Attom, the Monitor, and the FTC’s Compliance team — and despite
the alleged initial violation by CoreLogic — the remedy is effective.

In cases involving remedies, the job of the antitrust enforcer does not conclude when a merger
investigation is completed, or when an order is entered. Where remedies are appropriate, they
must be effective, or the job is incomplete.

The Commission has long recognized that effective remedies play an integral role in the merger
enforcement regime. To this end, the FTC has conducted two extensive merger remedy studies to
analyze the efficacy of remedies and how best to restore competition that a merger would
otherwise extinguish.’® It has embedded that learning into practice.® Between studies, every
experience with a divestiture order provides new insights that the Compliance Division of the
Bureau of Competition uses to close loopholes, speed implementation, ensure accountability and
transparency during the order implementation process, and verify compliance.” A quick review
of orders involving merger remedies in the pharmaceutical industry provides an excellent
example of this continual refinement.?

The agency’s ongoing analysis and refinement does not ensure perfect outcomes, but it does
demonstrate the FTC’s keen commitment to delivering effective remedies for the benefit of
consumers. One key aspect of that commitment is ascertaining the existence of problems and
moving quickly to address them, as the Commission did here. The result is effective competition.
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