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The challenges that financial institutions faced during the
crisis have proven that resilience is the key to building
future advantage. But in this new world of forced agility and
digital everything,” what'’s the best way to drive collaborative
engagement for your employees and clients?

Enable front-middile office
visibility and collaboration to
ensure business continuity
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Empower employees with real-time
engagement and 1:1 coaching,
from anywhere.
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Create data-driven account
strategies to build trust and
drive client retention.

Utilizing applications that leverage
analytical output to customize engagement
with clients results in

36%

increase in sales*

Simplify and automate CRM
processes to accelerate
productivity and reduce costs.
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10-30%

of asset management firms saw lower

n[l[l[l @ : costs due to increased process automation
and administrative efficiency **

Strengthen client relationships /
with real-time digital /
engagement and collaboration.

When corporate banking institutions

digitize their relationship models, they
have the potential to increase revenue by

15-25%**

*Casey Quirk - Distribution 2.0, 2019
** McKinsey & Company - Global Wealth & Asset Management, 2019

SALES PROCESSES wit/ QUIP
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TAKE A GUIDED TOUR
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	Take a Guided Tour: 


